Tim Averill

Waring Debate

PFD Hints: Summary, Grand Crossfire, and Final Focus

Summary Speeches:


You have to develop a strategy for the summary speech. Essentially, you want to convince the judge of two things: 1) You have identified and beaten their strongest argument, and 2) You have clearly won your strongest argument. 


In the course of accomplishing this task, you have to give a convincing summary (hence the name) of the debate so far, and your analysis of the debate must be reasonable. If they have made good arguments, acknowledge that BUT show how you’re your arguments subsume them or outweigh them.


This speech is ideal for an analogy, an anecdote, or a reductio ad absurdum. It needs to be delivered with confidence and calm, because you are setting up the issues that you hope to further clinch during the grand crossfire. 


Plan with your colleague the key idea that will be done in Final Focus, as you are setting the table for the feast.

Grand Crossfire:


This should be thought of as time to be won by you and your colleague. 


The purposes of grand crossfire are to find areas of agreement, highlight clash, and expose areas of opponent weakness to bring the debate to its final focus. 


Plan to develop one or two points as the most critical in the round. Plan your questions and your responses to all likely areas of argumentation.


Be confident, firm, and polite. The judge is probably deciding how to vote at this point, and you want to be especially appealing and attractive to the judge. Appear to be reasonable and friendly.

Final Focus:


Practice speaking for exactly one minute so that you internalize the time available.


Make sure that all the arguments you make are based on the debate up to this point. Judges will have been instructed that no new arguments are allowed in the final focus and they will treat you harshly if you appear to be bending that rule. Specifically refer to when you, your colleague, or opponent made the argument.


Show why the debate so far makes a reasonable person vote for you.


Expose a contradiction in the other side’s reasoning, especially if you can show that they have admitted your ideas in their responses (like admitting that hazing is bad but that it’s a personal choice).


Conclude gracefully and on time.

Drills: 

1) The one-minute drill. Introduce your partner to us in 1-minute after a brief discussion.

2) Write the Final Focus before you write the case. Have 2-3 Final Foci written (but deliver them extemporaneously)

3) Re-do every final focus you give in rounds and try variations. Have your colleagues and friends critique the approach.

4) Create dilemma questions, ones that you win either way the opponent answers.

